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THE LAW & YOU 

 
SELLING YOUR HOUSE IN A BUYER’S MARKET 

By: Bijal M. Jani, Esq. 
 

 
Even though the country’s median price for a residential 

property is still up 0.9% this year from 2005, sales of existing 
homes have declined 8.9% in 2006 according to the National 
Association of Realtors. Last year, there were approximately 2.6 
million residential properties for sale on the market. Presently, that 
number has increased to 3.7 million, resulting in a 39% increase in 
the number of properties for sale. That means there are more 
available properties on the market for prospective buyers, resulting 
in lower profit margins for sellers and more buying options for 
buyers. To add to the problem, builders who deferred in slowing 
production now have added more new construction homes on the 
market while buyers are wary of increased mortgage interest rates 
and a jittery economy. Overall, buyers are now watching the 

market, apprehensive of paying too much for a house and taking on excessive mortgage debt 
in a market where the interest rates are increasing. Many sellers, facing too much 
competition and increased mortgage debt, are now being forced to reduce their selling prices 
to make the sale happen. At the same time, some homeowners are digging in their heels and 
sticking to their asking prices. Some sellers are stubborn enough to take the house entirely 
off the market, rather than accept a lower offer. The greatest victims of the real estate bubble 
bust may be those individuals who purchased houses in the hopes of turning quick profits by 
reselling based on the inflated prices that ruled the real estate market the last five years.  
 
  But the situation is not all bad for sellers. Historically, the interest rates are still 
much lower than they were a decade or two ago. And while the world events may cause 
anxiety about the future economy, the job market continues to be stable. As a result, the 
opportunity still exists for homeowners to get an optimal sales price for their house.  Here 
are a few suggestions to help sellers sell fast without sacrificing the financial gains. 
 

First, it is advisable to list the property with a licensed real estate broker. While it 
may be appealing to try to save the money that a real estate broker would receive as 
commission on the sale, it is important to realize the benefits that working with a real estate 
broker can offer. At the outset, it is important to note that nine out of ten buyers use real 
estate brokers for the purchase of their home. Listing your property with a real estate broker 
rather than just posting a “for sale by owner” sign outside may be a good decision since a 
real estate broker is able to offer far more exposure of the property to prospective buyers. 
Since real estate brokers incorporate their client’s house listings into the Multiple Listing 
System, not only do the listing broker’s client base get exposure to the available listings, but 
other real estate brokers can also learn about the listings and show the properties to their 
customers, thereby increasing the number of prospective buyers for each listing. Also, real 
estate brokers can advise the homeowner on the surrounding market trends and the best 
possible selling price for a listing. Further, real estate brokers can also offer advice and 
assistance on changes that can be made to the property to increase its appeal to prospective 
buyers. 



 
Second, if the decision is to sell the property without the services of a real estate 

broker, it is imperative that the property be included in one of the many internet websites for 
home sales. In 1995, only 2% of the buyers used the internet to purchase a home. In 2005, 
that figure jumped to over 77% of the buyers who utilized the internet to view and purchase a 
home. Be sure to include exterior and interior pictures of the home in the listing, 
highlighting the positive attributes of the home. The property listing should also highlight 
details of the property that make it more attractive to prospective buyers, such as a location 
that is close to transportation, schools, and shopping.  Other details that should be included 
are the fact that a property is located in a distinguished school district or if the property is 
subject to lower real estate taxes.  

 
Third, consider making physical repairs/changes to the property so that the property 

is more appealing to prospective buyers. In a market where there is quite a bit of inventory of 
new and existing homes, sellers of existing older homes need to go the extra mile to make 
their property aesthetically pleasing. Keeping in mind the affordability of repairs and 
changes, sellers can do as little as just cleaning up the interior and exterior of the house and 
adding a fresh coat of paint in neutral colors. For more of an updated look, sellers may want 
to consider renovating bathrooms and kitchens, and refreshing some of the flooring by 
pulling up old carpeting or polishing the hardwood floors. Be sure to obtain and keep 
receipts for all work that is done by licensed professionals, as buyers will want confirmation 
later. While these changes may be economical, the result may induce prospective buyers to 
offer the asking price. 

 
Fourth, prior to placing the property on sale at a pre-determined sales price, it is 

important to get an appraisal of the property. While many real estate brokers offer a 
complimentary market value analysis of a property, an appraisal can also be obtained 
through a licensed real estate appraiser. An appraisal allows the homeowner to make a 
realistic decision about the price at which the property should be sold, rather than guessing 
or overpricing the house that would deter possible buyers. 

 
Fifth, it is very important that when the property is shown to prospective buyers, the 

property should be clean and uncluttered. Research by the National Association of Realtors 
indicates that most buyers make their decision about a property within the first thirty 
seconds of walking into a home. Other suggestions include lighting scented candles, 
ensuring proper lighting in each room, and adding plants to the décor.  

 
Lastly, if the property still does not sell in a reasonable time or the buyers’ offers just 

do not make the sale a profitable venture, do not panic. Make arrangements to ensure timely 
payments on the mortgage and taxes, and then just wait for a better opportunity in the 
future. Historically, real estate ownership has proven to be one of the safest investments for 
the owner while allowing for a substantial rate of return in the long run.  
 

  
 
 

  
 
 

  


